
The Challenge
As information technology (IT) continues to evolve and the demand for 

IT support increases, government agencies need an efficient 

contracting vehicle that they can use to solicit timely, high-quality IT 

services and solutions for their programs. 

The Solution
Alliant is a multiple-award indefinite delivery/indefinite quantity (IDIQ) 

government-wide acquisition contract (GWAC) that provides U.S. gov-

ernment customers with integrated IT solutions support.  Sponsored 

by the U.S. General Services Administration (GSA), it offers a 10-year 

period of performance (five-year base with a five-year option) and 

enables pre-qualified contractors to deliver comprehensive IT solu-

tions using a broad range of services, including:

•	Information architecture

•	Systems integration

•	Infrastructure modernization

•	IT security initiatives

In addition to including all current technologies, as the definition of IT 

expands during Alliant’s lifecycle, the contract’s scope will bend to 

encompass new technologies and definitions.

SRA Advantage
SRA is one of the IT contractors accessible through Alliant.  A trusted 

industry leader in IT services and solutions and a seasoned participant 

in GWACs, SRA recognizes the value customers receive when using 

the streamlined procurement tools available through vehicles such as 

Alliant.  As a contractor on this unique GWAC, SRA leverages best 

practices, proven methodologies, innovative technologies and highly 

certified IT professionals to help clients achieve their mission, goals 

and objectives.
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W h a t  sr  a  o f f e rs

•	 Innovative and cost-effective solutions

•	 Broad IT knowledge and experience

•	 Strong team of small businesses with demonstrated qualifications

•	 Award-winning customer satisfaction

•	 Outstanding past-performance record

ALLIAN      T ’ S  K E Y  FEA   T U R Es

•	 Available to all federal agencies worldwide

•	 Supports regional and global IT requirements

•	 Provides streamlined, proven acquisition process

•	 Supports fixed price, time and materials, and cost tasks

•	 Potential 10-year period of performance (2009-2019) (includes five-
year base with a five-year option)

•	 $50 billion contract ceiling

•	 58 pre-qualified contractors

•	 Offers two acquisition methods: GSA-managed  and 	
customer-managed
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4About SRA International, Inc.
At SRA we combine our creativity, mission experience, technology acumen and domain expertise to deliver innovative IT solutions and professional services to address the toughest mission and operational 
challenges faced by U.S. government agencies.  We are inspired by our customers’ missions and strive to provide the best people, working together to generate the best ideas, to deliver the best possible 
performance - all driven by our enduring values of Honesty and Service®. 

SRA, SRA International, Inc., Honesty and Service, Enduring Values, Inspired Performance and the SRA logo are registered trademarks and service marks owned by SRA International, Inc. All rights reserved.

For More Information

To learn more about SRA’s Alliant contract, please visit www.sra.com/
about/contracts/gwacs/alliant or e-mail us at alliant@sra.com. 

For information about working with GSA, please contact the Enterprise 
GWAC Center at (877) 534-2208, send an e-mail to the Alliant Program 
Office at alliant@gsa.gov or visit their Web site at www.gsa.gov/alliant. 

1. �	�GSA-managed acquisition:  A client agency may 

elect to have GSA provide full acquisition and/or 

program/project management services from cradle 

to grave. This includes assisted services provided by 

GSA’s Federal Acquisition Service (FAS) Client 

Support Centers in which FAS provides end-to-end 

support services to the client agency through a FAS 

Interagency Agreement (IA).

2.	�Customer-managed acquisition:  A client agency 

may alternatively elect a customer-managed 

acquisition — also called Direct Order / Direct Bill 

(DO/DB) — in which the  agency enters into a 

Memorandum of Understanding (MOU) for 

interagency contracting with GSA. In this case, the 

client agency contracting officers receive DO/DB 

training and a Delegation of Procurement Authority 

from the Alliant ACO to issue, modify and manage 

task orders. Under DO/DB authority, the client 

agency is responsible for its own acquisition and 

program/project management.

GSA Managed Acquisitions
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STEP 1
Acquire GSA  

Delegation/Training

STEP 3
Review and Post  

Requirements

STEP 2
Prepare Requirements 

Package
(TOR, IGCE, SOW)

STEP 5
Evaluate Proposal(s) 

and Award

STEP 6
Prepare Funding 

Document/Issue Order

STEP 7
Implement  
Task Order

STEP 4
Prepare Technical  
and Cost Proposals 

STEP 1
Prepare Requirements 

Package
(TOR, IGCE, SOW)

STEP 2
Review and Post  

Requirements

STEP 3
Prepare Technical  
and Cost Proposals 

STEP 4
Evaluate Proposal(s) 

and Recommend  
Award

STEP 5
Approve Award

STEP 6
Prepare Funding 

Document

STEP 7
Issue Order

STEP 8
Implement  
Task Order

Alliant Task Order Process
Government agencies may use the Alliant contract to solicit IT program support in one of the 

following two ways:

Government customers should send RFQs to alliant@sra.com


